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“If I was a potential yacht 
buyer I wouldn’t go to a 

brokerage company that 
didn’t have the experience 

of building at least 10 
yachts,” - Rob Moran 

BUILDING A BRAND
Superyacht owner Khalid 
Affara on the addition of
two charter yachts to his 
high-end boutique brand: 
The Wellesley
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“Chinese owners use their 
yachts very differently and we 
understand what they want”

HEYSEA YACHTS p. 18

“The more we can take 
advantage of technological 
opportunities, the more we can 
entice UHNWI to yachting”

DENISON YACHT SALES p. 10

“Very few companies can 
offer a truly American-
built product in the size 
range that we operate in”

HATTERAS p. 21
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